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Negotiate and communicate to get what you want—no matter who’s on the other side of the table!
 
Four great books show you how to negotiate, persuade, influence…get what you want! In How to Get What
You Want…Without Having to Ask, best-selling author Richard Templar brings his inimitable blend of
originality, imagination, wisdom, and straight talk to the challenges of getting people to say “yes” to you!
Templar offers up to 100 clever, simple, pain-free techniques for becoming the kind of person people want to
support…helping people say yes…saying just the right thing if you do need to ask! Next, in How to Argue,
leading lawyer Jonathan Herring reveals the secrets and subtleties of making your case and winning hearts
and minds. Herring covers everything from making your point more crisply to keeping your cool in heated
situations. In The Truth About Negotiations, Leigh L. Thompson teaches 53 proven negotiation principles
and bite-size, easy-to-use techniques that work. You’ll learn how to prepare within one hour…negotiate with
friends, colleagues, and spouses…master the win-win litmus test…become a truly world-class negotiator.
Finally, in The Art of Asking: Ask Better Questions, Get Better Answers, Terry J. Fadem reveals the core
questions that every manager needs to master...shows how to avoid the mistakes business questioners make
most often...identifies ten simple rules for asking every question more effectively. You’ll learn how to ask
tough questions and take control of tough situations... use questions to promote innovation, drive change,
identify hidden problems, and get failing projects back on track!
 
From world-renowned leaders in business negotiation and communication, including  Richard Templar,
Jonathan Herring, Leigh L. Thompson, and Terry J. Fadem
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From reader reviews:

Jennifer Oaks:

The guide with title Negotiating to Win: Strategies and Skills for Every Situation (Collection) contains a lot
of information that you can find out it. You can get a lot of benefit after read this book. This book exist new
know-how the information that exist in this reserve represented the condition of the world now. That is
important to yo7u to know how the improvement of the world. That book will bring you throughout new era
of the glowbal growth. You can read the e-book with your smart phone, so you can read this anywhere you
want.

Melody Grissom:

Are you kind of active person, only have 10 or maybe 15 minute in your time to upgrading your mind skill or
thinking skill possibly analytical thinking? Then you are experiencing problem with the book as compared to
can satisfy your short period of time to read it because all of this time you only find e-book that need more
time to be learn. Negotiating to Win: Strategies and Skills for Every Situation (Collection) can be your
answer as it can be read by anyone who have those short free time problems.

Latonya Sams:

You can find this Negotiating to Win: Strategies and Skills for Every Situation (Collection) by visit the
bookstore or Mall. Only viewing or reviewing it might to be your solve challenge if you get difficulties for
the knowledge. Kinds of this reserve are various. Not only by written or printed and also can you enjoy this
book by means of e-book. In the modern era similar to now, you just looking because of your mobile phone
and searching what your problem. Right now, choose your ways to get more information about your book. It
is most important to arrange yourself to make your knowledge are still change. Let's try to choose correct
ways for you.

Raymond Guajardo:

Book is one of source of information. We can add our know-how from it. Not only for students but
additionally native or citizen require book to know the up-date information of year to year. As we know
those books have many advantages. Beside many of us add our knowledge, can bring us to around the world.
With the book Negotiating to Win: Strategies and Skills for Every Situation (Collection) we can consider
more advantage. Don't that you be creative people? To get creative person must choose to read a book. Just
simply choose the best book that appropriate with your aim. Don't become doubt to change your life at this
time book Negotiating to Win: Strategies and Skills for Every Situation (Collection). You can more
appealing than now.
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